
Commercial Graduate Programme 2022 (12 months) 

£28K | flexible working hours |25 days annual leave | profit share scheme | blended home and office working | employee 
assistance programme | paid volunteer leave | regular social and wellbeing events | 5% Pension | private medical| 

Would you like to be part of a team that’s responsible for slashing carbon emissions by 

significantly reducing household energy consumption? 

 

geo is changing the way we use energy in the home. Our solutions have already saved more than 30 

terawatt hours of energy in homes in the UK, The Netherlands and Nordics. Today, we have more 

than 6 million smart energy devices deployed and we supply managed energy data services to more 

than half a million homes across Europe. In 2022, we’re taking those capabilities to the next level, 

with a mission to save more than 20 million tonnes of CO2 and to create more than £3Bn of net 

savings for UK homes over the next 5 years. 

geo offers an innovative and motivating environment where you will have the opportunity to 

develop your career by helping to drive the reduction in carbon emissions, and shape the future of 

smart energy technologies. 

Our Scheme 

At geo, you’ll be surrounded by people who will help you achieve your ambitions. Our collaborative, 
supportive environment gives you the chance to build solid relationships with senior leaders and 
peers alike. We offer formal and informal training; and will give you the opportunity to tackle real-
world problems, and take the lead on innovative projects. 
 
If you really impress us, this could be the beginning of an incredible career. We invite top-
performing, eligible graduates to join us full-time after the programme ends. 

The Position 

As a commercial graduate, you’ll take your first steps into the fascinating world of smart energy, 

gaining expertise within sales, marketing and product development. By working closely with 

experienced professionals, you will learn the fundamentals of working in a commercial team, and 

get the opportunity to lead on projects such as:  

• Market planning: structured intelligence gathering exercise across key target markets 

• Competitor insight: building on existing intelligence, establishing the shape and structure of 
future competitor insight gathering 

• Customer insight: conceptualising, building and running qualitative and quantitative 
research programmes 

• Planning & executing customer events 

• Bid management: planning & coordinating commercial proposals and opportunities 

• Definition and build of digital capabilities (website capability, data capture etc.) 

Requirements 

• Currently enrolled in a bachelor’s or master’s degree and, on track to earn a good degree in 
business, marketing or a related field in Summer 2022 

• A good understanding of business fundamentals  

• Excellent communicator and team player 

• Proactive and willing to contribute ideas 

• High standards of work and attention to detail 



• Ability to work autonomously and as part of a team in a dynamic environment 

• Strong proficiency with IT services and tools, including Excel, web, data analysis or other 
relevant skills  


